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¢ New single-family home sales rose 7.9% in August to a 421,000 annual New 1-Famillqy Houses Sold
rate, coming in slightly above the consensus expected pace of 420,000. SAAR, Thous

Sales are up 12.6% from a year ago. 1-Fami|a/rHouses Sold
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e Sales were up in the Midwest, South, and Northeast, but down in the - .
West.
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e The months’ supply of new homes (how long it would take to sell the
homes in inventory) fell to 5.0 in August from 5.2 in July. The decline 200- 400

in the months’ supply was all due to the faster selling pace of homes.

Inventories rose by 6,000 units.
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e The median price of new homes sold was $254,600 in August, up 0.6%
from a year ago. The average price of new homes sold was $318,900, ‘ ‘ ‘ ‘
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up 4.4% versus last year. 3001 L 300

Implications: A strong report on new home sales today. New home sales 2504
rose 7.9% in August and are up 12.6% from a year ago. So, in the face of

higher mortgage rates and an increase in inventories of existing homes,

which should be drawing some buyers away from buying new homes, the

market for new homes continues to improve. As shown in the chart to the

right, the 12-month moving average for new home sales is at its highest Eami Uni

level since March 2009. The inventory of new homes has increased in 12 New 1-Family Houses For Sale: United States
of the past 13 months and the gains in the past two months have been the
largest over any two-month period since 2006. However, we don’t see these
gains as anything to worry about. The months’ supply of new homes — how
long it would take to sell all the new homes in inventory — declined to 5.0 in 500-] | 500
August, below the average of 5.7 over the past twenty years. As a result, as
the pace of sales continues to recover, home builders can keep increasing
inventories. Another way to think about it is that the construction of new
homes can outpace a rising pace of sales over the next few years. In other
recent housing news, the Case-Shiller index, which measures prices in the 300 - 300
20 largest metro areas, increased 0.6% in July. Eighteen of twenty areas
had price gains for the month; the only two exceptions were Minneapolis
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and Cleveland. The index is up 12.4% in the past year, with recent gains 2007 20
led by Las Vegas, San Diego, and San Francisco. The FHFA index, which

measures prices nationwide but only for homes financed by conforming T 1)
mortgages, increased 1% in July and is up 8.8% from a year ago. The rapid 60 65 75 8 8 9 9 00 05 10

Source: Census Bureau /Haver Analytics

price gains in the year ending in July were propelled by prior steep declines
in inventories. Now, as builders ramp up construction and inventories start to head back up, the extra supply should take the edge off of
home price gains in the year ahead. Prices will still go up, just not quite as fast.

New Home Sales Aug-13 Jul-13 | Jun-13 | 3mo gmo | YrtoVr
All Data Seasonally Adjusted, Levels in Thousands | %Ch | Level moving avg | moving avg | % Change
New Single Family Homes Sales 79% | 421 390 454 422 431 12.6
Northeast 88% | 37 34 35 35 33 21.6
Midwest 19.6% | 61 51 58 57 61 15.1
South 15.3% | 241 209 245 232 236 28.2
West -14.6%( 82 96 116 98 101 -21.2
Median Sales Price ($,NSA) -0.7% | 254,600 | 256,300 | 256,600 | 255,833 261,333 0.6
Aug-13 | Jul-13 | Jun-13 [ 3-moAvg | 6-moAvg [12-mo Avg
Months' Supply at Current Sales Rate (Levels) 50 5.2 43 48 4.6 45

Source: Bureau of the Census
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